of Texas sellers

offer some kind |

of incentive to

attract buyers.
That's higher than
the national average
of 36%. The top
incentive? A home
warranty (29% of all
Texas sellers include
one). One-fifth of
Texas sellers offer to
help the buyer with -
closing costs. Other
deal-sweeteners
include remodeling/
repair credits, and
merchandise, such as
flat-screen TVs.

Source: 2013 Profile of Texas

24,500
Homebuyers assisted with
state-administered programs

$2 billion
Total amount of 30-year, fixed-rate
home loans originated with downpayment
and closing-cost assistance

$931 million
Total amount of Texas Mortgage
Credit Certificates issued

$103 miilion
Total amount of mortgage loan
and Texas Mortgage Credit Certificate
combinations used

*estimated data

Do you know the difference
between a Mortgage

' OPTIONS FOR MY cLIENrS
‘Texas Mortgac e Credit Certificates

Reduces i |ncoe-tax obligation up to
$2,000/year for the life of the loan.

30-year fixed | rates dov\mpayment and/
or dosmg—cost assistance,

COﬂVEntmnal Omlen 2] . e

Offers ﬂexlblllty on credit, income sourc-
€s, or access to special options, includ-
ing up to 97% loan-to-value ratio with
reduced-rate mortgage Insurance.

Combme a mortgage loan wrthaTexas .
Mortgage Credit Certificate.

Banker and a
Mortage
Broker?

How international buyers
pay for U.S. real estate

Mortgage ﬁnancnng

‘!rl;;stor group/Others/
Don"t know

Saurca; Mationzl Assoded Hon
of REATORS 2015 Profife of
Internasionzl Home Bwn:z Aciiviy


55 %

41%

4%

Do you know the difference between a Mortgage Banker and a Mortage Broker?


